Allegation: Pushing Staff About Sales

_—

“John, Tknow it is tricky, but Dr. Richard has to back off
somewhat. ITe 1s pulling people 1n all directions, creating a lot of
extra work inereasing pressure and stress. Iwill drafta

respanse bi

s not realistic in his expectations and it is very

difficult o get him to understand *1

M a ssa c h u setts AG FAC 1[ 2 3 4: 232, Richard Sackler did not back off. Instead, he pushed staff to sell more of the

highest doses of opioids and get more pills in each prescription. That same Saturday night,

234. At the same time, Jonathan, Kathe, and Mortimer Sackler
were also pushing staff about sales. Staff told those three Sacklers that they
would use opioid savings cards to meet the challenge of keeping OxyContin
scripts at the same level in 2008 as in 2007, “in spite of all the pressures.”
Kathe demanded that staff identify the “pressures” and provide
“quantification of their negative impact on projected sales.”

ber set of instructions, directing him to idextify tactics for
on an adjustad basis (adjusted for strength and average number of
next day, Gasdia was writing up plens for how adding seles reps,

imoting more intermediate doses of OxyContin could help increase

ot followed through on his weekend threat that he would have the
I'wo days later, Richard circulated bis own sales analysis to the
to “put this high in the Board agenda,” and propased that he and

edo of the annual plan as well as the S-year plan for Purdue’s

Ene, Jonathan, Kathe, end Mortimer Sackler were also pushing staff

fhree Sccklers that they would use opioid savings cards to meet the

lin seripts at the same level in 2008 as in 2007, “in spite of all the

pressures.”'"’ Kathe demanded that staff identify the “pressuras” and provide “quantification of

their negative impact on projected sales.”**

14 2008-03-08 eanail Zromm Russell Gasdia, PPLPC012000174127.
HE2008-03-08 ermal from Rickard Sackler, PPLPCO12000175157

7 9008-03.09 email from Russell Gasdia, PPLPCO120001 74151
12008-03-10 ezail rom Richaré Sackier, PPLPC022000164605.

9 2008-03-09 email from Edward Maboay, PPLPCO12000175155-156.
19%2008-03-11 email from Kathe Sackler, PPLPCO12000175155.
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Irrelevant 2008 Email Contains No Communication From Jonathan Sackler

T Seeblor £

* He is cc’d on an information request

From:  Mahony, Edward
Sent: Sun N1672008 10:41 52 PM
Subject: RE: Card program

- Sales, not marketing

Tho prassuras that | rafer to are ail e tols that payors use to S&ve monay. Thase can ba prior
autiiorization, tablet kmils, preferred cogay for lumer cost meds and more, The payers are in e
business of raducing the cost of heallhcare and one of e Largals is Nigh pricad mads.

When theve were gereric exyeozane ER's available those pressures were relaxed. Now that there are
| o generice svalable Russ and his team sre up againsl I1ose pressJres 0nce gain.

* OIG confirmed compliance for 2008 | e

e Originel Message——-r

From: Sackiar, Dr Katha

Sent Tucsday, March 11, 2008 12 17 AM

To: Mahony, Edaard; Sackler, Dr Richard; Gasdia, Russell; Stewart, John M. (US)
Ce. sdb: Rosen. David, edm; Seckler, Jonaihsn, Sackler, Mortimer JR

Subject Re: Card program

Ed,

Pigase identify which "pressures’ you refer to i your email below and provide some quantification of
Iheir negative impact on projecled sales which you have buill into your Proposed Buggel for 2008 and
the davekapirg new five year pin.

Thanks

Katne
K. A Sackler, M.D.

Aevietans: A Whitahanea

— Original Massage ——

From: Manory, Sdward

To: Sackier, Df Richard, Gasdia, Russell, Stewarl. John H. {US)

Ge: sdb: Rosen. David; edm; Seckler, Or Kathe; Sackier, Jonathan: Ssckler, Mortimar JR
Sent Sun Mar 09 13:59:12 2006

Subject. RE: Card pregrem

CONFIDENTIAL PPLPCO12000175155 E
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3/9/08 Email from E. Mahony (PPLPC012000175155)






