Allegation: Direction To Management Re Measuring Sales
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226. The Sacklers also knew and intended that the sales reps
would push higher doses of Purdue’s opioids. That same month, Richard
Sackler directed Purdue management to “measure our performance by
Rx’s by strength, giving higher measures to higher strengths.”

He copied Jonathan and Mortimer Sackler on the instruction. The Sacklers
knew higher doses put patients at higher risk. As far back as the 1990s,
Jonathan and Kathe Sackler knew that patients frequently suffer harm
when “high doses of an opioid are used for long periods of time.”
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Irrelevant 2008 Email Suggests Sales Performance Metric

February 13, 2008 email from Richard to J.
Stewart and others
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